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2. HEETBETILOEE

HHREOWBETHETLE LT, £ MLNTW2 b 01k TAIDMA Model” | T& 225, 4
HEIZDoThE Y HI)ME» D vEEEN (FARE0 77 FERRMEE. SR EEhE 2
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TIAVHHTER DD T, Ty I4 X MHOSHE. EWITENI A >4 —Fv Ml L TiTh
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(Social). fE#l A#y (Personal). L:¥H (Psychological). % L THIEHY (Economic) R #2E
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(X 3-1) HBEEOBETHICHBERIEZTER

HiFF © N. Ramya & SA Mohamed Ali(2016), “Factors affecting consumer buying behavior,” International Journal
of Applied Research, 2(10), p.76.

Jiaming Fang 7% £'(2016)® 12X B &\ 454 V% (n=651) ZxIHIZ, E- F—UAME
(E-service Quality). #LHME (Product Quality) . HEEE &K (Repurchase Intention). 44k
(Sacrifice) . #2%NMMlifE (Perceived Value) ® 5 D DZEE % % T COHBHEOHBEEEM 2 A L 72
ZOER, R ENIAIE (Perceived value) (&, {HEFOTIEE MK EE L EH %2 172 L,
R 0 Rl E MR 23O+ Y 74 VIHEEIL, Flit (Benefits) &4 (Sacrifice) O
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TH Y. FEHFOKE L RSN ERERHIIE (D) OBRIZH Y L vunadis, A
Ak DIKIED T E B WY R O FTH RO & TR L 72,
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BEEEHAELCHER REREREOZIORE, TAVAOHEEZ LB OBEENH B 2
EDHO NI o7z0 FELCRA &L M P2 R, BB 2 kK HS i I B
FHERAEMTEITFEVEOE S OHBE LR LT, BRICELW) IR BE T 2 iRk E v &t
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B S O ARBR 7 &2 Lo THRRITE SN D, D F DRk E 1L, FFEmmICET 2RO
TR L EmEHREE L TR SN2 DOTEBNTHL E VR 5,

LA L. BEAHRZFANCEL 2L RAS TRV 2872 51F, o8I IR & 57
M25d ) FENCEE L BRI 2 LRIV 25 TH 1) L RICEBRICB VT,
ZOWIN R RFER ERIMA Z LIIREETH ) . RECBREOHSHAGDINTVEY -1
BT, MHOMBREILET 2 L8R H 205 TH 5,

Alba & Hutchinson(1987) 12 & % & HEZE OFHwiH#/K#E (Prior Knowledge) 1. il
T 2BHEORELHMAREEDLOTHL L LTS, 2O LX) RiHHEEOMBKIEL,
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Brucks(1985) 12 & % &, ZEIM Mk (Objective Knowledge) & 1%, FEESICHBEEIHED
PR —E A LT EDREH > TS, 2 F ) EEORLEIHH SN TW D03 ToH
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Alba & Hutchinson(1987) 12 & % & . HIFE/KEEL 2 DOMMEREY DO LIEML T b, 9.
WE MR, £ L CTRBERBICESWAH L AORE (Familiarity) <2 (2 BIE L 725 FE
(Expertise) T& 5",
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ITHRWVWIHEEL VL OEREE/TE L X9 12% 0 HFOKEDOBEINZ PR 24 [k % 7T 68
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Lo THEM 2R BHIIKFE T2 2 L b5 THA ) .

Rao & Monroe (1988) (& 4 in — il & O 5FAMfi 124 3 2 PHBIY % 1% dh © F 532> U (Intrinsic
Product Cues) & 72 AMI#& D FA32> ) (Extrinsic Price Cues) |2/ 3 2 HEHE O MR L.
HEZOMMMFRICHEET 2 FERL TV D, FIIFEDOMM A 7TI) —IZIEFIFELV, &5
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HEE LA 2 RO 2 2R L. BERIROIRI TSI 2 3 5, #IRIEEE
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B FRIED % 2 TR & N7z MR X B E O MK YT 5 LR b,
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Kosenko & Rahtz(1988) 13, Wi B & @ 4 lfits o #iPH & LR - TR O i #538% (Threshold
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FHIHRT 5 &) BB RS, ZETRZERSICFALT 2 2 & 2R L 727,

4. FA5E (Involvement) & D&

TSI 2 B S B G OFAIEWRIER 2 OA L 2WIFRIC X 2 &L RRIEREE TR S
PRI I e RO EENE, F LTI T A0 L BB 52, Moorman (2000) 0
WF2ECh . RBIEMAHAEEL BRI OB S 2 RE S 5720, JVZETE LVHEEE
BPGERE LR T W 2%, F 72, bl & B L 22 FOROEHIEREHIC BV T, HERE
AN OHEREB R SN HERFRFIL > TEND L L ENT VDY,

fto Ty WEEOATIIHT 20 L BEMIC L - CHESER L IBE S RE R B2 5, 2L
TEAIIR S 2 A EHT & B OB GKIEIC L > THRE D,
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HEETBOSN TOEG & W) BEEIE, 4 RIPECEAERE L TR ST E 7205, i
TEIZL > THGOEREMWEFEIR 22, EmP —EAOBEOBERRE BT 2 HEE
DRYGFEE, B —CAOBBIIEIC BT 2 WEME & AR 2 BES CER SN, F72
Chandrashkaran (2004) (. Wb i2x 3 2HEEOM.OLE AR S NEZME, $213E % T
HEEOfkez s 2%,
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FmOMEE DR EDMNIZ L > TEET, iz &L S ERELMEEDPH 5 L3, o
ANOFE T G EIIE L 2D ThHDH ) o MG EITERM RS TH 05, —kIIZIZEH
45. (High Involvement) &1f&REH45- (Low Involvement) (ZX43 3 %,

G KB G 0ENE, (4 - 1) ok ) IEEERREFBENTHLPIZEL-oT4D
DR HITEFRME B 5 Y,

Fod, B ERAIE TR, [EE—Hli—~1TE) ] D&M % LB I IETE T 5, 20
HilE CIXEEUUE LI ICEE T, HEEVPREBIICIERE HRE L CGHlZEE 2 T, S8k
7T R L T AT %,

KIS, 7IUF-aA4Y) 74 TR, HEREZLHEZFF->TW DB 77V NI LTRCERTIC
WHT 5, %4770 FICHT 208 1E. BHENZBALTHIEICZ ) EN 2 BEITE 2 553 %,
OB E & L a2 b3 5.

=HHEC, BIRS B BRI BB L3R ) . BN R EHRIER L 77 2 NEF
iz Lawvewn) HTTENRFEBRRETHLE VL, RENLRTITVRIIHT 5 LHEDE
RKPRSN Lo

RIS, BRI ZEICESEZER L, R KEOHRE LR T L & & b12, BERIZT T
VRERFMT 5, WMEERREZMMESTL-DICEEICLAVE-MNEEZT 205 THY ., &
WO 2 OBEE CEFHE bR, BEE L2790 ¥l L CTi/MNROME 21557210 Th
INEFRHRMIEE T2 X104 5, OAYV)TADBZVIZE0Db5T, 7TV 8- 0f4v) 74
WHHPOEIIICHBEZ L2010, 20X 5 EBETE %504 Y 1) 71 (Spurious
Loyalty) &R EDH 5B,

T ERS
BRLERRE SR NBEERTE
P (Complex Decision Making) (Limited Decision Making)
ISR (8% — Tl — 778 8% — 78 — T
BH 42T BE 2T
F5UK-a14¥Y 54 e
. (Brand Loyalty) (Inertia)
Hif (5%) — (FE) — 78 (5% — 78 — (SHH)
B H TR BB AT

(K 4-1) HEETEO 4 DOER

HiFT : Peter, J. Paul and Olson, Jerry C.(2005), Consumer Behavior and Marketing Strategy, Tth(ed.), McGraw
Hill, Irwin.

4-2. A5 E L 1EHAIE AR

LW (Social Judgment Theory) 12X 5 &, AAIZBEIH DL Av -V BB &
MBI, AR RSB IR, A CE  VWEHIE, PR % & 2 EE.OHEEO 3
DOREEFI A HEL, SN H D Ay — VR EOFHEIRIELT A0 5 T2 L9 10% 5,
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N4 DZF5E & FEHFEHOMA B 2 K& SI2X > T BHEOREEOELIRESINL D, 4
SR HIWIBERIC L 2 LB 1H B Ay b — D OFEHGE L SHEFHOKE S1E, AvE—I12xf
T 5 A DS K% (Involvement Level) 12X o> THRESIND L WIH . L LS EIEWY
HEE. BHOOBMGREEIZUTWL LTINS Avt—2, AL, SHEHERICEYST 5 Ay b—
VEEBIDEEMNICHERT LEMICH Y, DX RS E RILRE (Assimilation Effect)
v,

L. BAEOREEEEICHKT S Ayt —UTh LHFEHFEICHE YT L AvE—VIk, FE
B EENICHML CEZDOAY L=V FEHT L, 20 L) RS E LR (Contrast
Effect) &9, BIG, BEEICH T2 GENE 25138, A4 IZHFOER Z 5 o hg
HEDEAT2D, B ® 5B Ay —DI T B IR 2 O EHFEEAL < 7 b o

—F. AvE—DIECHES LT AR AL T, B CBS L ACHART, BEERICE LT
BLOESVMEL ., AN ARE N R, 2 LT, Avt—ITE Y BB R FEH, D IKSF
T2Y, 20k REIEIL. BF5 < Petty & Cacioppo 12 & o TR S M7k L AR ET L
(Elaboration Likelihood Model) (=—#&WIfEIZEH s Tw2Y,

WRALRAAETVIZL D L, HBEEOHGEIZL > TREDII 2= —YarAyvte—TU%
WS BRI R L D V) o DE NHBAEOBGENS WA, fMmEBELLED Ay
L—VICEREBVT, Lo B HERIL S NABEMIH T BREEITHR S, B S e
W&o TRmEADERAIESND L) o XIS, HEHEDOEG RGBT, fEam & BEDS
BUWEHRIZD o LB L ETECE D IZ2 ) RWEEL TR § 2 RREPRESI NS, 2F D,
REE T RGBT LIRS O FS#L T #E%  (Elaboration Likelihood) OFEEIZ L > THEL S, &
BOHEE L. BRI 2SN 2 ECTH A9 Ly OB S EE . BRIz
NEEBENLBNTHS ), (o THBGIHEF L. EmEMELZAHEIC L o TREXERT
DT, FULTA2 Y (Central Cues) 2NEHAFAH Y (Peripheral Cues) & 0 REEEDTEHIZE
ORBRRITT. TOME. BKESHEE L, FIHERBICL > TEEZER L. BEFES
PO DBHLFERDN L LD ELOREE RITT L)% 5,

4-3. HEE DOMRHIKTIC K IT T 52

G L E. WENREGMOREICET A & ) EM A EIRTS D, 2RSS LA EKRT S
DT, itk & B 2 {30 5 O SVE I 2 B 2 EEM Ol R L LB,

COX)ITHEEIEMEE L CHRNZERITEVIZEMSELE R D720, Br Al
R RERICH L TEERTA2ULENHL.0F ) RN ERZ S 77201 % L,
T & o THBEEDOZHMEKESZILT 5 L)1k 5,

Lichtenstein 7 & (1988) 1&. B5-F & S I O HIBIRIGR 2 A28 L 72 B 513, fifiks &
o D SR 7 2SR 2 A - dE ORISR E A RITT 2 DOMAN 2% (RS L
itE =) &y 2 DDA I T 2 OB (NSRRI O 72K L NS RGO
ZHHIONE) MOREE L IGEDIERE L LUCRHMII L 72, WFFEOMER. v ahBE G- 1 3M% 12 HEHL L
7 b B B R & TR 2 B KHE IR (+) OBSESE DS 5 Z E DAL R o720 D F D MBS
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DRI SMIRFIEE AR E S FRIC S E AL L. mOWREDiE 2 ZEFET 2D TH .

720 MHETEMOFM & b ERFAM ARG 2 AN 2 RREEE, BantFIon 3 2 B EKEE &5 5E
7B S B0 D F ) RIS CBE- SNHEE L, Easii IS LoHEE X
D XIAE D T35 1) 25l L 2o SHIMIHED D S IEEL S ICFIHT 5 2 L A5T & S ianE It
T, HEHEOBNW L TEENPLETHS )

T Bl U TR S OMEF B EHARICE O, BN RENE LawoT
ZHRHEHEILCHET D THA 9o L2l % & TRIEHHRISNOEDFRH» 0 I12b o L
21T B Ly i L TG TH 2D TRHEHPAL LS HKET S EEZOND,

5. #&bhiIC

HEEPEGWICE VEIgAZE 12, WEOHK OO ICANEEEICET 2 58I L - TE
AHMGRE ) IYE SN D, L Ly EOEMA T CEBOMIEIZH U728 (Price Quality) B
RIZH B EEH TS &, flilgHEHRE NIERD> SR L T LR kb, 1EoT, &
VB L A FEOTHEE S B OB L LTRSS (Extrinsic Information) T& 2 itk O & 7z
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BIfRe KL TWna 2 Mo ans e, liEOTF20 0 ILmEHN 2 3 57-0DFFETE 57l
MTHDEMETLHIEIEDLTHAS),
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IR 2T 5 2 E MU, MERH I 2 eH T2 2 &2k %,

F 7o, HitfL S N2 @fRIc BT, B KENMRWHES IER T 2 BEOEE L 0 I3H 5
e, LMD A e 2 LR 2 W et Ve D F ) PR A GRS 4 E R CHR LT
WIS L TINEME % B RIS VO TH 5,

S AU T B MR A e, RB SO B E T HAM 2 BEED 2O I - itk o
FOPDICE VEKFT WML D V) . BEOBEEMI 3 2 MliE% 52583 % & 0 I3t el
FURI & FHEI R 2 & W) T ERRBL T D, Bz, BT A2 MM G E L
BB AL, THPSEMHOBEA % LEEICHE - i OFA70 0 IKE L CRilits o i %
BEALL) LT20 BHOEEEYZE L (RWZEMEE2HOBELH L, o T, KHS
OHEG OZHMEHPD, BESOWEELYV D LIVIEL AL LEELTVDLE VR D,
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